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This Buyers Package has been prepared to help you through the Home Buying Process! It consists of some
great information but, it is not intended to replace the Quality Consultation that you will receive from me or other
Professionals involved in the transaction, rather should be used as a Guideline and general information!
This package is not intended to solicit persons or properties currently under contractual agreement.

Meet the VanDinther Team
OUR MISSION:
To Provide Exceptional Service
with Integrity! Always using
Our Experience, Knowledge
& Skilled Negotiating to
“Help You Make the Right Moves”.
Connect with us!

Lori VanDinther,
Sales Representative and Team Leader
info@loriv.com | 905-632-2199

Lori VanDinther is a Licensed Sales Representative and Team Leader of Team VanDinther
at RE/MAX Escarpment Realty Inc. She is a long time resident of Burlington and has been
successfully buying and selling Real Estate in Burlington, Oakville, Carlisle, Kilbride, Waterdown
and surrounding areas for over 23 years! Lori has received numerous awards over the years
for sales achievements and top performance and attributes a large part of her success to
focus, hard work, and most importantly ALWAYS putting her client’s needs first!
Our Client’s Success is ALWAYS My #1 Priority!

Kimberly Hall,
Sales Representative
kimberly@loriv.com | 905-632-2199

Born and raised in Burlington, Kimberly loves what this community has to offer. She spent 4 years
at the University of Guelph and received her Honours BA specializing in history and geography.
Shortly after graduating she became a licenced REALTOR®. Kimberly has been working with Lori
as the Team Buyer Representative for several years now and loves what their team has to offer!

Testimonials
“Did we ever make the right decision when we put our high rise condo up for sale with Lori and
Kim! Their professional approach and knowledge for getting our property ready for market and
priced correctly first time was the key to selling in the first week of exposure. They were so easy
to work with and readily available if we had any questions. A fantastic job by a fantastic team!|
We can’t thank them enough!” — Peter T., Burlington, ON

“Steve and I have known Lori for approximately 8 years and have utilized her amazing negotiating
skills to sell and purchase 4 homes between us in and around Burlington. Having met Kimberly
within the last year we can say without a doubt that this real estate team affords the most
professional guidance, support and negotiating skills out there! Both Kimberly and Lori have
held my hand, talked me down, and celebrated with us on all of our sales and purchases and
we cannot thank them enough! Having just purchased what Steve and I believe will be our
dream home on the lake, we have the patience and skills of Kimberly and Lori to thank!”
— Kelly and Steve B., Burlington, ON

“Lori is a very dedicated, honest, understanding, and a true leader in the full meaning of the word.
She understood our needs, utilised her resources very productively, and promptly acted upon
them. Great personality endowed with an ability to use her skills to motivate both the buyer and the
seller . I am glad to recommend her to any buyer or seller any time. Keep up the good work Lori
and best of luck in every thing you do.” — Faisal and Aida B., Burlington, ON

“Lori and her team have helped us purchase and rent many homes and condos over the years.
She is very knowledgeable and always available to answer our questions. Would not hesitate to
recommend her.” — Chris L., Burlington, Ontario

“A true professional and trusted advisor. We’ve had the pleasure of working with Lori on several
occasions. Some our own, some with family we’ve referred to her. Lori’s skills, experience and
tenacity will ensure you get the most out of property you are selling as well as a tireless negotiator
when you are the one buying. No hesitation in recommending Lori and her team.” — Scott M., Ontario

Lori is indeed ‘the best’, one of the most trustworthy agents around. She worked so hard to get
us our beautiful home in a wonderful area of Burlington. She knew it needed quite a lot of reno’s,
but the bones were great as was the area. She was able to get us the home for a price we could
afford. We would not deal with any other realtor. As a matter of fact, she has become our ‘family
realtor’. Thanks again Lori, you are #1.” — Dorothy and Brian B., Burlington, ON

We Are Here to Help...
We offer and encourage you to meet with us for a “Buyer Consult” to do
an overview on some of the topics noted here to help us fully understand
what’s really important to you!
Determine What You Can Afford.
• How much house you can afford depends on several factors, including your monthly income
and down payment. At today’s interest rates, it usually represents more of a mortgage than
people really want, and we as a team never encourage people to go beyond “their comfort 		
zone” but this will give you a guideline! We can also refer you to a good Mortgage Consultant
who can do a pre-approval anytime, including evenings and weekends. This is usually how
we like to handle the affordability determination process and encourage this to be done prior
to viewing any property.
Help Find Financing.
• Pre-qualifying for a mortgage is extremely important and greatly quickens the buying process. 		
We can direct you to several reputable lenders before you actually make an offer on
a house, so there is less chance of disappointment later! It allows you to “lock in” a rate,
so if they go up, you are not affected.
Locate a Suitable Property.
• Although many homes are viewable on the internet, in nice glossy magazines and other
print advertising this information is not always the most up-to-date (real time). As members
of 3 local Real Estate Boards (Burlington-Hamilton, Oakville-Milton & Toronto Real Estate Board),
we have access to the most accurate up to date listings! We can also set you up on automatic
emails so you can see those “hot new listings” as soon as they hit the market. Having this
valuable information coming directly to you, allows you to be on top of the market, without
spending hours digging for it. Then it is as simple as call or email to us so we can schedule
all appointments and attend showings with you.
Envision Changes.
• Seeing the potential in a home and having a set of impartial eyes is always a good thing! We 		
see a good variety of properties, so we can offer an educated opinion on good value in today’s
market. We can recommend changes that would help a home fit your needs and ensure you
will not over improve for the area. We can also provide names of some good trades, qualified
to assist you in home improvement.
Negotiate a Favorable Contract.
• Sales people often prove their worth during negotiations. Armed with Experience, Knowledge
and Information on comparable sales, we can help you navigate the world of offers, counter
offers, bidding wars, and contract deadlines. We usually prepare the actual offer using a
standard OREA form (you will see a mock-up offer in your package). This includes structuring
the offer with the right clauses and conditions in which to protect you, such as, Financing,
Inspection, Insurance, Condo Status Certificates, Pool/Well/Septic Inspections, etc.

The Pre-Approval Stage
Things You May Need to Have Handy
• A copy of your most recent pay stub and/or your income tax return (for self employed...
you may need 3 years). They may also ask for financial statements.
• A letter from your employer’s Personnel Department on company letterhead, outlining
the following:
			
			
			
			

•
•
•
•

your name and position
your gross annual income
the number of years employed with that company
social insurance number.

• At least a 3 year history of residences and employers.
• Know the type of bank account you have (e.g. savings, chequing, daily interest) the account 		
numbers, lending institution, their phone numbers and address.
• Know your assets and their value (e.g. car, savings accounts, RRSP’s, etc.).
• Be honest about any credit problems you may have had, a credit check will be done by the 		
lender or mortgage broker.
• Schedule an appointment with our mortgage specialist or yours and they will pre-approve you 		
for a mortgage. They are best to answer any questions you may have, including but not limited
to… what closing cost you can expect, carrying cost on financing for a home, as well as the 		
services and options they can provide you.
• In my opinion, two of the best reasons to work with a Mortgage Consultant are:
1. Their availability to you – days, nights and weekends (unlike most banks).
2. Can give you lots of options (shop for the BEST mortgage for you).
• Down Payment: This is usually the percentage of the total cost of the home that you’ll need to
pay. The more money you put down, the lower your monthly payments will be. If you plan to 		
put less than 20% down, CMHC will require you to pay a mortgage insurance as well.

NOTE: As of February 1, 2016, mortgage rates rules changed for homes over $500,000.
A minimum of 5% down will be required on the first $500,000 and 10% down will be required
on the remainder.

Potential Costs
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Home Inspection
• A home inspection is strongly recommended and will cost approximately $350 - $500.
A qualified home inspector should be able to find major issues with the home and will be able
to make recommendations on how to rectify/solve any problems. The inspector may also
provide approximate cost and companies/trade that can help with the work.
Lawyers Fees & Disbursements
• These vary and we recommend you get a few estimates and be sure to ask for full costs,
including fees and disbursements. We have a few reputable lawyers that we would be happy
to recommend!
Title Insurance
• An insurance that protects against loss from fraud, forgery, title defects and survey problems
all of which could affect future ownership. This will be something a lawyer will advise you get, 		
and take care of for you.
Home Insurance
• This will completely depend on details of the home you are buying. If you have never owned
a home or condo, we suggest you call your insurance company and let them know you are 		
thinking of buying a home.
Land Transfer Tax
• Purchasers in Ontario pay a land transfer tax to the Province of Ontario on registration of their 		
deed. This tax is based on the purchase price of the home and is calculated as follows:
Under $250,000.00: Purchase Price x 1% Less $275.00
Over $250,000.00: Purchase Price x 1.5% Less $1,525.00
Over $400,000.00: Purchase Price x 2% Less $3,525.00
Note: New home buyers will get a break on their land transfer tax in the Province of Ontario... talk to your lawyer!

Costs Related to Your Mortgage
• Such as application fees, appraisal costs, HST on your CMHC, speak to your mortgage
specialist or broker for related fees!
Moving Costs
• This will vary depending on company, amount of furniture, distance to move and the size of
the moving truck required. Typically a charge per hour. There may be additional unexpected 		
increases in cost due to heavier loads or more time needed.

Wish List
General Area
 Burlington
 Oakville
 Carisle
 Kilbride






Waterdown
Hamilton
Stoney Creek
Grimsby

If your area is not mentioned here, please go to relocation and
we will set you up with a great agent in the area your require)

Type of Home
 Detached
 Semi Detached
 Freehold Townhome
 Condo/Townhome
 Stacked Condo
 Condo Appartment




Amenities Important
Public Transit Important

Style of Home
 2 Storey
 Bungalow
 Raised Ranch
 Side-Split
 Back-Split
 Anything
Number of Bathrooms
 1
 1.5
 2
 2.5
 3
 Full Ensuite
 Must Have
 Preferred
 Not Mandatory

Number of Bedrooms
 1
 1+1
 2
 3
 4
 5
Garage
 Single
 Double
 Triple
 Underground
 Not a “Must Have”

Interior Features that are Important
 Main Floor Family Room
 Main Floor Den
 Main Floor Laundry
 Upper Level Laundry
 Formal Dining Room
 Open Concept Floor Plan
 Walk-Out-Basement

Basement
 Finished
 Unfinished
 Partially Finished
 Cold Cellar
Other Features

Specific Area
 South
 North
 Older Mature
 Newer Area

Must Have

Preferred

Not Important

(we would like your imput on)

 Forced Air Natural Gas


 Central Air


 Fireplace


 Central Vac


 Alarm System


 Pool


 Fenced Yard


 Walk-In Closet


Very few homes are perfect, but we			
need to know your tolerance level!		












Moving Checklist
To avoid surprises, get organized in advance. Use this checklist to
monitor your progress:
• Start planning early. Once you are reasonably confident (firm offer) that you will be proceeding
with the purchase, start weeding out your current possessions. Toss or give away, or sell
at a yard sale, things that you don’t want to keep or move. This goes a long way towards
decluttering your life! Remember charities!
• Compare moving plans. Are you going to want to do the entire move yourself? Will you want
a professional mover to handle the entire process? Don’t wait until the last minute - or you
may very well be doing the whole move on your own. Compare rates and services as well
as availability.
Note: If your buying and selling on the same day, you must be out, home cleaned and ready
for the new home owner no later than 6pm!
*

• Prepare a list of all those who will need to be contacted about your new home such as utilities, 		
schools, etc. (See next page)
• Make a list on any important items you will need to buy for the new house. Examples: draperies,
blinds, shower curtains, roll of toilet paper, etc. Having these things with you on the day you 		
move in prevents unnecessary surprises.
• Start packing early. Anything that you are sure you will
not be using before moving day should get boxed.
Moving companies have boxes they will sell or charge
you a rental fee on.
• Mark every box and carton. It makes it much easier if
you need an item before you move, and makes it much
simpler after you move. Unpacking will probably be 		
somewhat of a gradual process - this way you know 		
where the most necessary items are located.

Moving Checklist
You may also want to:
Send Change of Address to:
• Post Office – give forwarding address, possible to have 6 months or 1 year change of address 		
for a fee
• Charge Accounts and/or Credit Cards – when you receive your bill it is a good time to change
your address
• Friends and Relatives – cards available from the post office
• Ministry of Transportation and Communications – or your local license bureau

Notify and Arrange:
• Bank – change of address and cheques
• Insurance – notify new location for coverage of: life, health, fire and auto
• Utility Companies – gas, electric, Internet, telephone, cable TV and fuel
• Lawyer, Mortgage and/or Investment Broker
• Deliveries – newspaper delivery, etc.
• Medical, Dental, Prescription Histories – ask doctor and dentist for referrals; transfer needed 		
records for prescriptions, eye glasses, x-rays, etc., or just to let them know your new address.
• Church Club, Civic Organizations, Health Clubs – transfer memberships
• Transporting of Pets – ask about regulations for licenses, vaccinations, tags, etc., in a
new locality. If move is out of country, special regulations may be required (ie. pet may
have to be quarantined for a period of time).

10 Deadly Mistakes...

Buffini & Company ©

... Buyers Sometimes Make When Purchasing a Home:
1.

Making an offer on a home without being pre-qualified. Pre-qualification will make your life
easier – so take the time to speak with a lender. Their specific questions will help you
determine the price range you can afford.

2.

Not having a home inspection. A qualified home inspector will detect issues that many
buyers can overlook.

3.

Limiting your search to open houses, ads or the internet. Many homes listed in magazines or
on the internet have already been sold. Contact your realtor, they have up-to-date information
that is unavailable to the general public.

4.

Choosing a real estate agent who is not committed to forming a strong business relationship 		
with you. Choose a professional who is dedicated to serving your needs – before, during and
after the sale.

5.

Thinking there is only one perfect house out there. Buying a home is a process of elimination,
not selection. New properties arrive on the market daily, be open to all possibilities.

6.

Not considering long-term needs. Will the home suit your needs in 3 to 5 years from now?

7.

Not examining insurance issues. Purchase adequate insurance.

8.

Not buying Title Insurance. This is essentially a mini insurance policy that can be purchased 		
for a reasonable fee before closing. Talk to your lawyer to help you understand what it is.

9.

Not knowing total costs involved. Early in the buying process, ask your realtor or lender for
an estimate of closing costs. Title company and lawyer fees should be considered. Pre-pay 		
responsibilities such as Homeowner Association fees and insurance must also be taken into 		
account. Remember to examine your Statement of Adjustments.

10. Not following through on due diligence buyers should make a list of any concerns they have 		
relating to issues such as; schools, power lines, neighbours, etc.

